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Pesticides under pressure. Part 1: The Problem
Many of the current “old faithful” pesticides are under pressure internationally. Events overseas are already having an impact on the South African industry. To stay ahead of the game, we need to look at why these products may be lost and understand the processes involved.

I am sure all of us understand the emotional pressure on pesticides. This is clearly on show from time to time in newspapers and magazines. Client has sore throat after pest treatment. Poisoned children rushed to hospital. The headlines say it all. But let's take a close look at the regulatory pressure being brought to bear.

The process of assessing pesticides is continually under revue. Most first world countries have sophisticated criteria that have to be met before a pesticide is allowed on to the market. These include environmental impact, consumer exposure and applicator safety. 

Currently, any product with a long-term environmental impact is unlikely to see the light of day.  The definition of “long term” is becoming shorter and shorter, and there is an increasing concern for contamination of environmentally sensitive areas and water resources. 

Although the pest control professional may be exposed to the pesticides he applies far more regularly than his clients, it is presumed he is using the protection equipment available and is using safe application techniques.

Where assessment is changing most rapidly is in the area of calculated consumer exposure.  This is felt particularly with the broad-spectrum insecticides that have a wide range of applications. A typical example of this is the organophosphates. 

Continued on page 2.
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Chlordane on the ropes.

The de-registration process of Chlordane took a massive leap forward last month, with all sales of the product being suspended by The Registrar Act 36 of 1947. 

Chlordane has been the product of choice in the subterranean termite control industry for many years. Treatments could be relied upon to be effective and long lasting. 

Production and importation of Chlordane was stopped two years ago. When de-registering a product in the past, the department has allowed existing stocks to be sold and used until completely depleted. However, the continued availability of Chlordane in the country has led to the department stepping in. Suppliers may no longer sell the product and existing stocks have been attached by the inspectorate of the department.

SAPCA has contacted the offices of The Registrar Act 36 of 1947, and confirmed that PCO’s may currently continue to apply Chlordane out of their existing stocks. Obviously, the last phase shall be an outright ban on the use of the product. We could not establish when this phase may be implemented. However, it is possible that Chlordane’s usage registrations may not be renewed when they next become due.

There is no sense in taking steps to prolong the registration of Chlordane if it is not needed. If you have stocks that may last longer than the next three months, please complete the survey attached at the back of this newsletter.

Look out for a feature on alternative products in the June 2003 issue of SAPCA News.

Pesticides under pressure

(continued from page 1)
Many organophosphates and particularly Chlorpyrifos have registrations for many applications. These include agricultural, commercial and domestic usages. The challenge facing registering authorities is calculating the total dose received by a consumer from their food, water, the workplace, where they shop, where they live, and even their exposure by applying the product themselves. 

It is reasonable to presume the homeowner is not going to take the same level of safety precautions as the professional applicator.  This calculation is obviously very difficult to make, so it is general practice to use a “worst case scenario”. 

So far so good. Most products currently available here have passed this test, and some of the one’s that were borderline achieved registration by reducing their number of registered usages, thereby reducing the total potential exposure.

Last year, however, the Food and Drug Administration of the United States of America resolved to apply this test across the entire organophosphate range of products, resulting in the ban of all organophosphates in the USA. The group of products could not survive the multiplication factor that came in to play with so many products, with so many usages, and the application of the “worst case scenario”.

Currently, the European Union is in a process of reviewing all registrations according to more stringent criteria. The cost to a manufacturer to have his product assessed successfully is high, and in some cases the manufacturer is unlikely to submit his product for assessment as the cost involved will outweigh the potential financial return from Europe. 

The World Health Organisation is currently looking for financial backers to carry out a pesticide cost Vs financial benefit study that it intends to commence this year. The study is expected to take three to five years to complete. Superficially, this is a wonderful idea, but the study will be conducted in first world countries only. The tropics and most of the sub-tropics are conveniently avoided. The results of the study are bound to be taken very seriously by the international community.

In terms of the Montreal Protocol, all use of methyl bromide is to be stopped in first world countries by 2005, in South Africa by 2010 and the rest of the world by 2015. Of the first world countries, the USA is probably the most affected. Currently, there appears to be no single alternative product that can treat the wide variety of pest problems that methyl bromide can. For some pest problems, there is currently no alternative. Fortunately for South Africa, we are five years behind the USA deadline, and hopefully can benefit from the American experience.

The obvious result of the loss of a product in an overseas market is that pressure is brought to bear on the product in South Africa. Fortunately, The Registrar Act 36 of 1947 has a good track record to date in terms of reacting realistically to these issues. Our regulator can even be considered progressive in that they reduced the usages of some products to ensure their continued registration locally. 

The knock-on effects are less obvious.

Firstly, the loss of a major market increases the manufacturing cost of the product. Watch methyl bromide prices after 2005. If demand falls too much, production may no longer be viable, resulting in a global loss of the product. The third problem is that alternatives may be “niche products”. It may not be financially viable to introduce such niche products into a small market, or alternatively they will only be available at an exorbitant price. A final thought. When use of a product is stopped, usage on another product is likely to increase, possibly bringing these products into the firing line.

Clearly, pressure on pesticides is cause for global and local concern. Part 2 will look at possible solutions and will be published in the June issue of SAPCA News.

Surf’s Up.

Phase one of SAPCA’s new web site is now available at www.sapca.org.za. 

The site features some information about the association, news articles, a database of members and links to sites relevant to the pest control industry.

The current content will be added to, but we also plan a phase which will give every member company the opportunity to set up their own quality site at very little cost. Also planned is a members area which will feature privileged information designed for the benefit of members only Content will include a directory of suppliers and products, technical information and tools to give members the edge in the marketplace.

SAPCA welcomes the following new members:

Company




Region

Representative
Elite Pest Control 



Kwazulu Natal
R. Hariparsad & A. Baldoo

Impilo SA Environmental Services


Gauteng

Errol Crosby

Insecta Pest Control cc 



Kwazulu Natal
K A Cunden

N & N Environmental Pest Control Services 
Kwazulu Natal
Edward Madurai

Ridco – Woodboring & Electrical Inspectors 
Western Cape
David Coxford 

Terminators Pest Control 



Kwazulu Natal
Faroz Kara

Total Pest Management



Gauteng

Carol McDonald

Tswane Hygiene & Healthcare Maintenance

Gauteng

Gregory Masemola

Venus Pest Control 



Western Cape
Robert Jones

Contacts in the association.

We have been struggling with one telephone line shared with the PCSIB for some time now. Thankfully, we have finally received our very own line. Following is a summary of the contact details for the office bearers of the association.

Contact details of Head Committee











Position
Name
Telephone
Fax
e-mail

National Chairman
Dave Alcock
031-5639655
031-5637600
entoserv@netactive.co.za

National Vice-Chairman
Theunis Van der Vyver
043-7433637
043-7229548
tsea@mweb.co.za

National Secretary
Andra De Klerk
012-6548038
012-6547708
info@sapca.org.za

Chairman - Eastern Cape
Theunis Van der Vyver
043-7433637
043-7229548
tsea@mweb.co.za

Chairman - Kwazulu Natal
Martin Steyn
031-3035155
031-3035199
smaster@iafrica.com

Chairman - Northern Province
Willem Strydom
015-5163958
015-5163968
lt@thespecialists.co.za

Chairman - Orange Free State
Rudi Fensham
051-4486830
051-4486069
bf@thespecialists.co.za

Chairman - Western Cape
Jimmy Sakallaropoulos
021-9753279
021-9757125
cn@thespecialists.co.za
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Direct payments.

It is unbelievable how much time Andra has to spend tracking down who to credit when a direct deposit is received in the bank account.

The problem comes from a lack of information quoted in the deposit, and failure to fax confirmation to Andra.

When depositing money, please make sure that you quote either your membership number (account number on statement), or company name including branch if relevant. At the very least, please enclose a contact telephone number and always fax confirmation of deposit.

This will free up valuable time to pursue new benefits for members, helping us to help you more.

Professionalism.

The No. 1 Challenge.
I was recently privileged to attend an international meeting of the Heads of Pest Control Associations around the world. The meeting was held in Washington, and could not have happened without the sponsorship of BASF. Even more to their credit, not only did BASF put up the money for the trip, but their international head of marketing participated in the meeting.

The first stage was identifying the various challenges faced by our industry around the world. You can imagine a variety of problems were identified, but the number one challenge that came out of the group was a lack of professionalism. Now improving professionalism is a very interesting challenge. It’s a package deal with the key ingredient being a certain attitude; towards your business, towards yourself, towards your clients, towards your competition. And the only way to alter attitude is by association. It isn’t  taught, but you can pick it up very quickly if you are around the right people.

Let’s make this perfectly clear. There are plenty of competent individuals and companies who can do a good job of controlling pests. However, what we are talking about goes beyond the result of a treatment. It’s the way you handle your clients before, during and after, the way you go about your business, the way you deal with your competition.

At first glance, if your competition is unprofessional it appears this should be to your advantage. Perhaps, as long as you don’t get sucked down to their level. Poor conduct reflects badly on the entire industry, and no-where is this more damaging than in the way we talk of our competition.

Addressing the issue can’t be done overnight. It is a process, but let’s take a look at they way to deal with discussion on your competition.

Firstly, if you are a member of SAPCA, you may not speak badly of a fellow member. In terms of the constitution a member shall:

(a) respect the reputation and practices of fellow members and, as far as possible, assist fellow members in the protection of their good name and reputation whenever circumstances permit;

(b) not make public criticism of a fellow member, or cause any public criticism of a fellow member to be made;

Whilst I understanding you may have no desire to promote non-member competition, it may not be a good idea to criticise them. If your competition is knocking you, and you respond by knocking them, the modern savvy client isn’t going to choose either of you, or at best, form a very poor opinion of our industry. The solution lies in focusing on what YOU are offering. Don’t tell the client what is wrong with your opposition, make sure they know what is right about you. They’ll work it out if you do a good job.

Personally, I compliment my competitor as a person, and then promote my business. “Yes, I know him, really nice bloke. Now how we go about solving your problem is as follows…”.  

If I don’t know him, it goes like this: “I can’t recall ever meeting him. Now how we go about solving your problem is as follows…”.

I trust you get the idea.

If somebody wants help choosing a company, I’ll say: “Make sure they are a member of SAPCA, then trust your instincts. You’ll make the right choice for you”.

This works for me. It’s safe and best of all everyone comes out smelling of roses. Will it work for you? Don’t knock the competition and see for yourself. 

I wish you a great day, the professional way, everyday.

Dave Alcock.
PS Plastics 

is proud to announce the development and manufacture of our

TAMPER PROOF RODENT BOX.

Made from the highest quality moulded ABS PLASTIC – features include:
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· Colour: Black

· HACCP Compliant

· Durable, neat and compact

· Easily stackable

· Allows for easy corporate identity

· Each unit supplied with a key

· Size: 28cm in length, 10cm width, 10cm in depth.

Contact us on Tel: 021-6711698 or fax: 021-6711696

